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Ovum says annual opto
trend remains positive
According to newly-published
market research, opto compo-
nents sales grew 11% in 2005.
This was down 1% for 4Q05
with JDSU remaining the mar-
ket leader. However, Finisar is
ahead on grounds of profitabili-
ty amongst the publicly traded
companies; reporting its sec-
ond consecutive profitable
quarter.
Ovum-RHK's new analysis of
fourth-quarter and full-year
2005 results for opto compo-
nents vendors sees global sales
falling slightly in 4Q05, declin-
ing by 1% sequentially to 
$754 m.
Nevertheless, the overall annu-
al trend remains positive, with
an 11% revenue gain for full-
year 2005 to $2.92 bn. JDSU
stays at the top in terms of
market share, with Finisar and
Sumitomo in second and third,
respectively. Rounding out the
top five are Avago (formerly
Agilent Fiber Optics Product
Division) and Bookham.
In 4Q05, gross margins for nine
publicly traded OC suppliers
improved to 29%, a 9-point
jump from 3Q05.
"Components suppliers are
happily supplying arms to all
equipment vendors engaged in
the network build-out to sup-
port IP and video services,"
said Dr. Daryl Inniss,Vice
President, Optical Components
at Ovum-RHK. "Growth is com-
ing from all segments, includ-
ing carrier metro, long-haul and
access networks, MSOs, and
enterprise. Component ven-
dors best equipped to meet
the demand stand to grow and
increase market share."
For more details, visit:
www.ovum.com
Laserscope acquires
InnovaQuartz Laserscope, the
San Jose based minimally-inva-
sive medical device specialist
whose product line includes
including medical lasers and
advanced fibre optic delivery
devices, has acquired
InnovaQuartz, Inc., of Phoenix,
AZ, USA.
Founded in 1991, InnovaQuartz,
a privately held company, is a
leading developer, vertically-inte-
grated manufacturer and com-
mercial supplier of advanced
medical devices for multiple
medical procedures including
those used in the treatment of
kidney, bladder, and other uri-
nary stones. InnovaQuartz's
medical devices include fibre
optics, sterile fibre optic delivery
devices, optical components and
optical subassemblies.
Laserscope acquired all of the
capital stock of InnovaQuartz
for approximately $7.5 m in
cash, the assumption of approxi-
mately $1.1 m in debt and
future cash payments contingent
on the financial performance of
IQ over approximately three
years.
Eric Reuter, President and CEO
of Laserscope said, "The acquisi-
tion of IQ is exciting for
Laserscope for three important
strategic reasons.
The first is that the addition of
IQ's newest fiber optic product
line provides us an immediate
entry with leading technology
into another important urologi-
cal market -- the intracorporeal
treatment of kidney, bladder,
and other urinary stones that
use holmium laser technology.
Entry into this large, growth
market is consistent with 
our strategy to become a 
complete player in the field of
urology, and the treatment of
stones is one of the highest vol-
ume urological surgical proce-
dures in the U.S. outside of the
treatment of benign prostatic
hyperplasia.
"IQ's new line of stone fibres
incorporates patented technolo-
gy and know-how which pro-
vides for superior flexibility and
strength. Going forward, the IQ
products will be sold through
our US and international urology
distribution channels for use
with Laserscope's own
StoneLight holmium laser as
well as for use with many of the
substantial worldwide installed
base of other holmium lasers.
"Additionally, we expect to main-
tain certain of IQ's key distribu-
tion and OEM relationships. IQ's
licensed technology and vertical
manufacturing expertise bolsters
Laserscope's leading position in
the design and manufacture of
disposable fibre optic delivery
devices for high volume proce-
dures in urology.We expect that
IQ fibre optic product line rev-
enues can be grown substantial-
ly over the next several years as
the IQ fibre optic product line
gains recognition as the standard
for treating stones with holmi-
um laser technology.
"We intend to pursue an aggres-
sive marketing and sales strategy
for bringing these products to
the large existing installed base
of holmium lasers worldwide.
"The second reason that this
acquisition is so important is
that it serves a key operational
objective which is the swift real-
ization of savings in fibre materi-
als costs for our main fibre optic
product line, the GreenLight PV
delivery device. Since 2002, IQ
has been a reliable, high quality
supplier of a key component of
Laserscope's GreenLight PV
fibre optic delivery device used
for the treatment of BPH.We
therefore expect the acquisition
will enable us to realize an
immediate reduction in the cost
of goods of our single use prod-
ucts and we anticipate that IQ's
manufacturing and design capa-
bilities will contribute further
reductions in the costs of our
fibre optic disposable products
in the future.
"Thirdly, IQ's R&D expertise
and focus in specialty assem-
blies and components and
rapid prototyping will support
Laserscope's existing R&D
efforts to develop new, techno-
logically superior and lower
cost fibre optic medical
devices.The benefits we
expect to realize through the
addition of InnovaQuartz's
expertise fully support
Laserscope's long term fibre
optic strategy to become the
world's leading provider of
competitively priced and high
quality medical fibre optic
technology for high volume
medical procedures."
According to industry sources,
the total market size for holmi-
um laser capital equipment
and disposable and reusable
delivery devices for these pro-
cedures exceeds $50 m per
year in the U.S.There are sever-
al thousand holmium stone
treatment lasers already
installed worldwide and over
300 holmium lasers are expect-
ed to be sold and installed in
the U.S. each year through
2008. Over 50,000 holmium
laser fibre optic delivery
devices are sold each year in
the U.S. typically at prices
ranging between $300 and
$500/fibre. IQ's new fibre
optic product line can be used
on many if not most of the
worldwide installed base of
holmium laser systems. Given
the technological superiority
and competitive price of these
products over other methods
of performing intracorporeal
lithotripsy, this translates to an
immediate market opportunity.
For more details, visit:
Web: www.laserscope.com
Revenue growth for sales of
MEMS devices worldwide
slowed dramatically in 2005,
says a new report from In-Stat.
This was despite the fact that
unit shipments were very
strong: nearly 1.8 bn MEMS
devices were shipped in 2005,
generating revenues of just
under $7 bn.
In-Stat found that inventory
backlogs, weakness in key mar-
kets, and lower average selling
prices all clearly had an effect.
Despite projected unit ship-
ment growth exceeding 11%
over the next five years, rev-
enues are forecast to increase
at a compound annual growth
rate of just 6.8% through 2010
due to continued price reduc-
tions, as well as the introduc-
tion of new MEMS devices
with commodity-like pricing.
In-Stat also found that the top
20 suppliers of MEMS devices
maintained their dominance of
the industry, accounting for
more than 86% of total 
revenues in 2005.
Automotive and computing,
long the mainstays of the
MEMS industry in terms of
both unit shipments and rev-
enues, are projected to be dis-
placed by the communications
and industrial markets within
the next five years.
With optical networking finally
emerging as a growth segment,
as well as the rapid integration
of RF MEMS and microphones
in cell phones, the communica-
tions market will be a key driv-
er of overall growth.
The research, "An Industry in
Transition: 2006 MEMS
Forecast" (#IN0603149ESCA),
covers the global market for
MEMS. It provides a snapshot
of the state of the MEMS indus-
try and looks at a variety of
trends and issues that will
impact its future growth.
For more details, visit: 
www.in-stat.com
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MEMS market slowed
last year says In-Stat
Detector market to exceed $2 bn
by 2008 says report
According to a recent market
research report, the third edition
of Optoelectronics - A Strategic
Study of the Worldwide
Semiconductor Optoelectronic
Component Industry, the global
semiconductor optoelectronic
detector market will grow by an
AGR of 24% to reach US$2 bn by
2008.
Andrew Fletcher, Research
Manager at publisher Reed
Electronics Research said 
that, "The detector market tracks
closely that for the 
optoelectronic emitter compo-
nents, especially laser diodes.As
a result, some detector 
suppliers had been hurt by the
telecom downturn but others
were in better shape thanks to 
data storage and sensing 
applications.
"Nevertheless, during this 
period and beyond detectors
will experience a recovery as a
result of the wider commercial
success of DVD equipment for
the office and the home as well
as in the sensor area".All optical
pick-ups comprise one or more
laser diodes together with one
or more photodiode detectors.
The report goes on to say the
sector has been riding the
recovery of the fibre optics
market.
While the market is fairly com-
plex, unit pricing is, for the most
part, correspondingly lower than
that for lasers. Historically, detec-
tors have seen low unit price
devices and this is expected to
continue.That said the future of
the detector is assured and R&D
advances continue to result in
novel new devices coming into
the market, e.g. for longer wave-
lengths, and new variants of ear-
lier devices, e.g. in arrays. Other
market sectors which assist the
development of detectors are
industrial and defence.There is
considerable interest in their use
for pollution monitoring, IR pho-
todiodes being well-matched to
the emission spectrum of gas 
molecules.
For more details, visit:
www.rer.co.uk
Unanticipated costs hit Bookham
In mid-April, Bookham, Inc., had
to issue and updated financial
guidance for its third quarter of
fiscal 2006, ended April 1, 2006.
It expected revenues of approx-
imately $53 m; within the guid-
ance range of $51 m to $54 m
previously forecast.
Plus, it also expected that its
third quarter fiscal 2006 gross
margin and adjusted EBITDA
will be lower than originally
forecast.This is due in part 
to unanticipated costs for 
inventory obsolescence and
production scrap associated
with the transition of manufac-
turing from the soon to be
closed Paignton, UK, facility, to
its China facility.
Other problems included
changes in product mix towards
lower margin products com-
pared with the prior quarter as it
moved to newer products cou-
pled with related lower 
production volumes, which
caused underutilization of capac-
ity. In total, the quarter's gross
margin is expected to be in the
range of 10-12% and adjusted
EBITDA would be around nega-
tive $12 m.This compares with
the Company’s original gross
margin and Adjusted EBITDA
guidance ranges of 23-27%, and
positive $1 m to negative $3 m,
respectively.
For more details, visit:
www.bookham.com
Some 62% of households with
cellphones had more than one in
the house in the 4th quarter of
2005, according to a study by
ICR of Media, PA.The trend is up
from 53% of households in the
2nd quarter of 2002.The ICR
CENTRIS omnibus conducts an
ongoing survey of in-home tech-
nology usage in US Households.
When broken down by wireless
carrier, Nextel has the highest
proportion of customer house-
holds with multiple phones
(77%) followed by T-Mobile
(72%) and Verizon (70%).
Rounding out the list are
Cingular (68%), Sprint (67%)
and Alltel (also 67%).AT&T
appears to have the lowest pro-
portion of households with mul-
tiple cellular phones (63%).
For more details, visit: 
www.icrsurvey.com
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